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DirectorsMeet our Fund’s 

In recognition of the Life Settlements Wholesale Fund’s phenomenal 
growth in the past year, the Fund has appointed two additional directors 
to its Board, growing the team from four to six.  

Directors
his has enhanced the Board’s depth of 
experience and complemented the existing 
team’s skills. The new line-up will help 

oversee operations, ensure compliance with legislation 
and maximise returns for unit holders. They are:

T
Ian Cotton, Chairman. Ian is a former  
Partner-in-Charge of the accounting firm 
Deloitte’s in Queensland and brings a lifetime 
of financial experience to the organisation. 
Since then he has been a director of several 
publicly listed companies and now plays an 
active role overseeing the Life Settlements 
Wholesale Fund.

Grant Vickers was appointed to the Board 
in November last year and has a wealth 
of experience in life settlements from an 
Australian perspective. Having worked in the life 
settlements industry for the last six years, Grant 
has developed important relationships with 
US service companies and product suppliers 
which are highly beneficial to the Fund. Prior to 
working in this emerging market, Grant was a 
director of both private and public companies.

Stephen Knott is responsible for compliance 
matters and oversight of operations. He has 
worked in the Australian financial services sector 
for 30 years, holding management positions 
in banking, funds management and financial 
services organisations.

Andy Walter has been involved in the US 
life insurance industry for 24 years, the last 
12 of these he focused on the viatical and 
life settlement industry. He is founder and 
CEO, and the immediate past President of Life 
Settlement Providers, LLC, a life settlement 
provider, and has forged strong relationships 
with brokers and insurance agents throughout 
the USA.  

Rob White also was appointed to the Board in 
November. Rob has an interesting background 
as a former US Army Officer and helicopter pilot 
where he served in Europe, Korea, Central and 
South America prior to holding a number of 
investment officer positions with major banks. 
He is a Director and Executive Vice President 
of CMG Surety LLC and is Chief Compliance 
Officer for Sovereign-American Securities, Inc.

Laken Mitchell is a securities and corporate 
attorney who has been involved in the securities 
and investment industry since 1981. He was 
previously the Assistant District Attorney 
General for the US state of Tennessee for six 
years, acting as lead counsel for over 100 jury 
trials. His experience as a criminal prosecutor 
has assisted him in evaluating and carrying out 
due diligence on financial opportunities. For the 
past 20 years the emphasis of his practice has 
been in the areas of alternative investments and 
securities compliance. He is the principal of an 
SEC registered licensed securities dealer and a 
licensed life settlement provider. He is President, 
a director and a founder of CMG Surety LLC.
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Fund Statistics
Ordinary unit price: A$1.0578

EA, SA, AP unit price: US$0.9312

Number of units issued: 661,149,873

Net Performance (Ordinary): 4.87% gain (since July ‘06)  

Net Performance (EA, SA, AP): 24.68% gain (since July ’06)

Funds Under Management (FUM): A$699,369,718  /  US$615,655,163

Number of policies owned: 334 

Number of insurance companies: 56

Average life expectancy: 57 months

Average age: 80 years

31 December 2007

Please note: unit prices are the application price. US$ refers to EA, SA & AP units. The Fund’s assets are 
denominated in US$. The Ordinary unit price is subject to changes in the US$/A$ exchange rate.

Our aim:  
To be the best fund in the alternative asset sphere.

The Financial Times 
(United Kingdom) 
reported on 19 
December 2007, “…
investors want a broader 
mix of alternative assets 
to equities and bonds 
that can produce returns 
even when mainstream 
markets are falling”.

So, … how strong is our commitment to you?

I can assure you that the Life Settlements 
Wholesale Fund is resolute in its 
determination to bring you the best fund in 
the alternative asset sphere. While we believe 
we are already the largest open-ended fund 
operating in the life settlements industry in the 
world, we’re not going to stop there. 

Our Fund has secured investments from more 
than a dozen countries around the world and 
to service this interest we have established 
business development sources on every 
continent, except in Antarctica!

We’ve kicked off 2008 with Funds Under 
Management of around A$700 million and 
several institutions are looking to increase their 
current level of support.

We have no doubt our growth will continue, 
as we deliver a capital stable investment 
opportunity that offers low risk in these 
volatile times.  

In addition to substantial inflows from 
Australian institutional investors, the past 

Ian Cotton.

year saw us cement new relationships across 
south-east Asia in particular that we are 
confident will bring significant business to the 
Fund over the coming year.

To meet this growing investor demand, our 
providers in the USA who source insurance 
policies on behalf of the Fund continue to 
actively establish relationships with brokers 
and insurance agents. Before committing 
your funds, we are stringent in selecting and 
purchasing the right policies at the right price 
to ensure they meet our assessment criteria 
and targeted financial returns. 

Increasing worldwide interest in the American 
life settlements market will present new 
opportunities for our Fund and we are 
committed to maintaining our position at the 
forefront of developments in the industry. 

Although we have set ourselves some 
ambitious targets for 2008, our primary 
commitment is to deliver value to our unit 
holders on a continuous basis regardless of 
the volatility of financial markets.

Ian Cotton 
Chairman 
Life Settlements Funds Limited 

January is the time when our resolutions for the year ahead result in 
commitments to be implemented.

C h a i r m a n ’ s  R e p o r t



www.lifesettlementsfund.com

The Life Settlements 
Wholesale Fund’s 
American partners’ 
companies, CMG 
Surety LLC and Life 
Settlement Providers, 
LLC are among the most 
compliant providers of life 
settlements in the USA.

About CMG Surety LLC
CMG Surety provides specialised, non-
correlated investments for institutional 
and qualified individual investors.  
The company is licensed to evaluate, 
purchase and sell in-force life insurance 
policies. CMG has an international 
presence in the multi-billion dollar life 
settlements industry with institutional 
partners in the UK (covering Europe), 
Australia, Taiwan (for Asia), and 
Trinidad/Tobago (for the Caribbean). 
Association with its sister company, 
Sovereign-American Securities, Inc. 
means CMG has the necessary expertise 
to structure and market this asset class 
unlike any other life settlement provider.

About Life Settlement 
Providers, LLC
Life Settlement Providers, a leader 
in the secondary market for life 
insurance policies, is dedicated to 
helping seniors live their lives to 
the fullest by maximising their cash 
flow and converting qualified life 
insurance policies directly into cash 
- at an amount that exceeds the cash 
surrender value of the current life 
policy. Life Settlement Providers works 
directly with leading insurance agents, 
financial planners, accountants and 
attorneys. The company adheres to 
a strict, written Code of Conduct 
& Ethical Practices to ensure that 
every consumer, and his or her 
representative, receives the highest 
level of service excellence.

This will be a great year according to former 
Maryland Insurance Commissioner, R. Steven Orr, 
the new President of Life Settlement Providers, 
LLC, (LSP) one of the Life Settlements Wholesale 
Fund’s US life settlement provider partners.
“By relying on our core relationships 
and growing new ones, and by entering 
new market segments, we believe that 
2008 will be a great year,” said Steven 
who oversees the company’s marketing, 
regulatory and legislative activities.

“LSP has assembled a very competitive 
and talented team that will make us 
all proud and critical infrastructure 
investments in 2007 will enable us to 
achieve even better results in 2008.

“These included appointing an Executive 
Vice President of Sales and Marketing, 
Steve Ivey, and a Creative Director, Chad 
Houck, and during the first half of 2008 
LSP will add two new positions in their 
Underwriting Department and one new 
person in Contracts.

“It is very important that we maintain the 
ability to process cases quickly while being 
responsive to customer needs,” Steven said.

LSP, a leader in the secondary market 
for life insurance policies, was pleased 
with the volume of business in 2007 
with almost 7000 cases processed from 
over 160 agents and brokers. This 20% 
increase over 2006 clearly demonstrates 
that the market prefers their approach as 
the reliable, ‘get-it-done’ provider.

“The peace of mind we offer is becoming 
more widely known and our business is 
growing as a result,” Steven added.

Andy Walter, CEO and immediate past 
President of LSP said: “The addition of 
Steve Orr reinforces our commitment 
to strong ethics and integrity in the life 
settlement industry, and his expertise as 
a successful entrepreneur will help us 
continue to grow rapidly.” 

Steven said he was excited to have joined 
Life Settlement Providers and an evolving 
industry that gives people with life 
insurance policies an important financial 
alternative.

Prior to his position as Insurance 
Commissioner, Steven was Senior Vice 
President and Chief Information Officer 
for the Universal Underwriters Group 
(part of Zurich Financial Services, Inc). 
From 1982 to 2000, he participated 
in the startup operation of a business 
specialising in information technology 
systems and project management. He 
also worked for Mercantile Safe Deposit 
and Trust Company, now part of PNC, a 
Pittsburgh-based banking and financial 
services company.

Our US partners
New President of  

LSP bullish on 2008 
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Steven Orr and Andy Walter pictured in the media announcement at Times Square, New York.
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At the LSP trade stand at the LISA conference, Fund Manager, Chris Renouf, with Steve Ivey, Michael Swoboda and John Zipp, from LSP.

To keep abreast of 
industry developments, 
including regulatory 
matters, the Life 
Settlements  
Wholesale Fund’s 
directors attended 
the bi-annual industry 
conference organised 
by the Life Insurance 
Settlements Association* 
(LISA).
The LISA 13th Annual Fall Conference, 
held in New York last October, was the 
largest conference to date, with a line-up 
of prominent speakers who addressed 
the most significant issues facing the life 
settlements industry.

There were more than 500 attendees 
including our US-based partners, CMG 
Surety and LSP. 

Our provider partner, LSP, operated a trade 
stand to discuss opportunities about policy 
purchases. From this perspective it was a 
very successful conference for generating 
new business, both through individuals 
and institutions.

The increased presence of institutional 
investors at the LISA conference was 
noted and demonstrates their interest in 
this asset class. 

In the week prior to the conference, the 
Life Settlements Wholesale Fund 
finalised the purchase of a significant 
portfolio of policies, totalling US$220 
million in face value, from a major 
international institution. This is significant 
as it demonstrates increasing liquidity of life 
settlement policies in the market.

*LISA, founded in 1994, is the 
oldest and largest trade organisation 
in the life settlements industry. Its 
goal is to promote the development, 
integrity and reputation of the life 
settlement industry, and to promote 
a competitive market for the people 
it serves.

Keeping up 
with industry 
developments 
at LISA 
conference

Giving in the Christmas spirit
The Life Settlements Wholesale Fund 
congratulated the spirit of Christmas from 
our US partner, Life Settlement Providers, for 
contributing toys worth more than US$4000 
to children at the Johns Hopkins Hospital, 

University of Maryland Medical Center and 
Mount Washington Pediatric Hospital, as 
part of the 2007 NAIFA Baltimore Annual 
Holiday Parties and Toy Drive. The LSP team is 
pictured with the toys they donated.
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Fund recognised by international research house

Asian News

Strong interest in the Fund in Singapore 

The LSWF has restricted registration with 
the Monetary Authority of Singapore (MAS) 
and has appointed a team of experienced, 
high calibre people headed by Mr Sing 
Hong Au and Mr Danny Lee. 

Fund Manager, Chris Renouf, said their 
target markets are the private banks, 
financial institutions and accredited 
investors and already strong interest is 
being shown in the Fund.

Au Sing Hong, FSA 
Mr Au, an actuary by 
profession, has more than 
25 years of diversified 
experience in the life 
insurance industry in the 
Asia Pacific region. He 

began his career in AIA Co. Ltd and has 
held senior management positions in 
several multinational companies including 
John Hancock International, East Asia 

Aetna Insurance, Prudential Assurance 
and Carlingford Swire Assurance.  Prior 
to SG Life Settlements, Mr. Au was Vice 
President and Senior Actuary at AIA, 
reporting directly to the President and 
assigned to special projects, ranging from 
MIS to corporate governance. Mr Au has 
a Bachelor of Science degree from the 
University of Hong Kong. He graduated 
with First Class Honours and majored in 
mathematics and computer science. He was 
among the first locally qualified actuaries in 
Hong Kong and is a fellow of the Society of 
Actuaries (since 1988).

Danny Lee Soon Huat, ChFC 
CLU FLMI
Danny Lee has more than 28 
years of experience in the life 
insurance industry. He managed 
and grew a highly successful 
and profitable group insurance 

business division in AIA for 19 years. As 
Head of the Division - Vice President, he 
was in charge of training the field force, 
developing new products and new channels 
of distribution. His vast experience includes 
setting up Managed Healthcare (HMO/PPO) 
businesses in Singapore and Malaysia and 
was Marketing Director for AIA Hong Kong, 
developing and marketing pension schemes 
to corporate employers. Prior to SG Life 
Settlements, Danny was the Vice President, 
Agency Services (Life Division) of AIA 
Singapore, overseeing 4000 financial services 
consultants and new business production 
of around S$200 million annually. Danny 
holds a Bachelor of Business in Business 
Administration degree majoring in marketing 
from RMIT (Australia).

The Life Settlements Wholesale Fund has entered into an agreement with SG 
Life Settlements Pte Limited to market the Fund in Singapore. 

Media Coverage

The Life Settlements 
Wholesale Fund has received 
widespread publicity in recent 
months in a range of newspapers 
and specialist investment 
magazines, in Australia and 
overseas.
One report of note was the Strategic 
Study Series issued by Conning Research & 
Consulting, Inc. entitled Life Settlement Market: 
Increasing Capital and Investor Demand 2007*.

Conning has provided insurance industry 
analysis to insurers and industry stakeholders 
for 50 years. 

“We estimate that $6.1 billion in face 
amount was transferred in 2006, up from 

$5.5 billion in 2005. It’s all about investor 
demand in the life settlement market right 
now,” said Scott Hawkins, analyst at Conning 
Research & Consulting.

“The current limits on life settlement market 
growth have much more to do with policy 
availability and consumer education than with 
provider capacity.”

Conning estimates that at the end of 2006 
investors had cumulatively invested in 
policies worth approximately US$22 billion in 
face value.

Over the next 10 years, they conservatively 
estimate that the potential size of the United 
States life settlement market could range 
between US$90 billion and US$140 billion in 
policy face amount per year. 

The report mentions the importance of 
realising that the life settlement marketplace 
is built on a structural inefficiency in the life 
insurance industry. Insurers are unable to 
reprice policies once issued. Life insurers, even 
if made aware of the new information, are 
unable to adjust their surrender values and 
thus are locked into the status of always being 
the lowest policy value.

The 116-page report mentions several details 
about the Life Settlements Wholesale 
Fund, so it is pleasing to see our efforts have 
been recognised by a major international 
research house.

* Life Settlement Market: Increasing Capital and 
Investor Demand is available for purchase from 
Conning Research & Consulting, by calling USA 
(888) 707-1177 or by visiting the company’s 
web site at www.conningresearch.com
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Lyn Buckley.

“The uptake of this product also fits with 
different investment profiles and blends with 
those searching for a socially responsible 
investment where there is a strong win/win 
outcome.” 

Lyn Buckley is available for client and adviser 
presentations. Her contact details are: 

Email: lynbuckley@lifesettlementsfund.com 
Phone: 0800LSFUND (within New Zealand) 
Mobile: 0274 501 518 (within New Zealand)

 F U N D S

N e w  Z e a l a n d  N e w s

Lyn Buckley, the Fund’s 
Regional Business Manager 
in New Zealand, is 
responsible for distribution 
of the Fund there and for 
so successfully spreading 
‘the word’. 

Last year she travelled the 
length and breadth of the 

country presenting at client seminars and 
meetings organised by financial advisers.

She said that while NZ investors had a 
bumpy ride due to exchange rate volatility 
in 2007, an ongoing appreciation of the 
underlying asset bodes well for 2008. 

“The conservative risk profile and socially 
responsible nature of the Fund also has 
impressed NZ investors,” said Lyn, citing 
an example where a significant church 
investment in the Fund was made towards 
the end of 2007. 

Cautious NZ investors see Fund as ‘safe harbour’
Institutions and financial planners in New Zealand are showing great interest in the 
Life Settlements Wholesale Fund as ‘the life settlements story’ becomes better 
known in the Kiwi market place.

“Developments in ‘alternative asset 
allocations’ and the use of life settlements 
within this asset class is exciting and is 
expected to grow here throughout 2008.

“It is rewarding to have the opportunity to 
show clients the diversification that exposure 
to this Fund can create for a portfolio, with 
the extended benefits of non-correlation to 
other asset classes,” Lyn explained. 

Lyn receives favourable feedback on her style 
of delivery from both advisers and clients as 
she explains the unique characteristics of the 
life settlements industry and this alternative 
asset class, so people feel comfortable with 
the new investment concept.

New Zealand investors are renowned for 
being cautious and, in the wake of massive 
upheavals within the debenture finance 
sector, interest in life settlements has soared.

“Our Fund is being seen as a ‘safe harbour’,” 
said Lyn.

Australian institutional demand complements 
international investors
Complementing widespread international interest in the Life Settlements Wholesale 
Fund, Australian institutions also are showing strong support for the Fund.
Several major public superannuation funds 
and corporations already have invested large 
amounts and recognise this asset class as an 
excellent way of diversifying their risk.

Mark Brigden, the Fund’s Manager 
Institutional Business, has spoken with 
numerous super funds who are researching 
life settlements as an exciting investment 
opportunity.

“It’s a perfect fit for their 
approach, being low risk 
with a long-term outlook,” 
Mark said.

In November last year, 
the Fund participated at 
the national conference 
of the Association of 

Superannuation Funds on the Gold Coast.  
Mark and Marketing Co-ordinator, Samantha 
Parkinson, fielded questions about the 
potential benefits of the Fund. 

This year Mark will ramp up his commitments 
with superannuation funds to help bring the 
Fund’s benefits to all Australians.

“The non-correlation aspects of this 
alternative asset certainly appeal to this 
market, so we’ll be giving them the 
opportunity to participate,” Mark said.

Lyn Buckley with clients.

Samantha Parkinson, right, at the Life Settlements Wholesale Fund trade stand at the Gold Coast conference.

Mark Brigden.
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Australia
•  Macquarie Investment Manager

•  BT Wrap

•  Strategy (Oasis)

•  Portfolio Focus Essentials (Oasis) 

•  Symmetry (Avanteos)

•  Access121 (Avanteos)

New Zealand
• Discovery 

• Aegis

• BNZ Custodial Services

• ABN AMRO 

Bloomberg 

LIFSETW AU - Ordinary Units

LIFSETA  AU - AP Units 

LIFSETE  AU - EA Units

LIFSETS  AU - SA Units

Morningstar

LFS0001AU   

How to invest in the Fund
Direct investors can buy Ordinary Units in the Life Settlements Wholesale Fund by 
completing an application form which is available in the Product Disclosure Statement (PDS).

The PDS can be downloaded from our website:  www.lifesettlementsfund.com and/or 
contact the Fund on 1300 88 13 73 or + 61 7 3862 3066 to receive a printed copy of the PDS.  

Units in the Fund are also available via the following investment platforms’ investor-directed 
portfolio services (wrap account or master trust) with the minimum investment or additional 
investment determined by that service:

IDENTIFICATION CODES 

APIR CODE    ISIN   PRODUCT NAME  

LFS0001AU    AU60LFS00013  Life Settlements Wholesale Fund  

LFS0004AU    AU60LFS00047  Life Settlements Wholesale Fund - SA Units 

LFS0003AU    AU60LFS00039 Life Settlements Wholesale Fund - EA Units 

LFS0002AU    AU60LFS00021  Life Settlements Wholesale Fund - AP Units

 F U N D S

Life Settlements Funds Limited 
Postal address: PO Box 5799, Gold Coast Mail Centre, Qld  9726 

Phone: 1300 88 13 73  Facsimile: 1300 88 73 93 (within Australia)  International phone: +61 7 3862 3066  International facsimile: +61 7 3862 2316 
Email:  admin@lifesettlementsfund.com   Website:  www.lifesettlementsfund.com

Important information: This newsletter has been prepared to provide general information only and was correct at the time of distribution. It 
has not been prepared taking into consideration any particular personal or financial circumstances. It is therefore not intended nor should be 
regarded as advice. Before acting on such information, each person should consider its appropriateness, having regard to their own objectives, 
financial situation and needs. Each person should obtain a Product Disclosure Statement (PDS) relating to the product before making a decision 
about the product. A copy of the PDS can be obtained through your financial planner. If you acquire or hold one of our products we will receive 
fees and other benefits which are disclosed in the PDS.

Life Settlements Funds Limited  ABN 57 100 885 505 Australian Financial Services License 246630 Life Settlements Wholesale Fund ARSN 110 346 695

Q&A

Q  I’m an adviser in south-
east Asia and have placed 
investments on behalf of 
several clients already. 
However, I’m checking 
to see when you’ll be 
available on investment 
platform services here?

 A The Life Settlements Wholesale Fund 
has been added to the Scottish Life 
International platform via their Flexible 
PIMS Product. This provides forms and 
procedures which aid to create an 
uncomplicated process for initial and 
subsequent investments into the Fund.

Q  Can you tell me when 
distributions will be 
paid?

A  The Life Settlements Wholesale Fund is 
a flow-through fund and must distribute 
all profits to unit holders. When we make 
a claim under a policy, the net profit (after 
costs and fees) on that policy is distributed 
whilst the amount which has been outlaid 
to date (policy purchase and subsequent 
premium payments) is re-invested into 
additional policies to ensure a growing 
asset base. Distributions will be made 
on a quarterly basis if we have net profit 
from claiming under maturing policies in 
that quarter. As the Fund grows this will 
become increasingly regular. 

We receive 
many questions 
from advisers 
and investors 
around the world and 
thought it would be 
helpful to share some  
of these with you.

Worldwide
• Scottish Life International Flexible PIMS

Superannuation platform
• Macquarie Super & Pension Manager


