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$1 billion FUM – a great team effort 

Our focus remains on 
delivering attractive 
returns for our investors 
and I can assure you that 
not one of us will take 
our eyes off that road.

The low-risk diversifying 
asset that underlies our 
fund has been correctly 
identified by the astute 

as forming a cornerstone in their investing 
profile going forward. As a result, we are 
finding unprecedented worldwide interest in 
our Fund.

And as the extensive fallout from the ongoing 
liquidity crisis worldwide continues to dampen 
the performance of equities and property 
markets, the positive results of our “boringly 
predictable” steady gains each month are 
enhanced.

The capital stable nature of our fund, when 
combined with the low risk profile, makes 
the Life Settlements Wholesale Fund a 
commonsense investment alternative.

Consider too that the Fund has only a 
small level of borrowings in relation to its 
asset holdings. These borrowings relate 
to the external financing of premiums on 
the policies we own as they fall due. This 
ensures maximum advantage is made of all 
investments and it maximizes the use of cash 
for the purchase of new policies. Leverage is 
intentionally kept to a minimum which gives 
our investors added comfort.

Because life settlements are a relatively new 
asset class, we have devoted significant 
effort to educating potential investors. Our 
investor growth has accelerated dramatically 
over the last 12 months and all feedback 
indicates this will continue. We believe we 

Ian Cotton.

have a compelling story to tell – one of solid 
performance with an uncorrelated asset class 
that offers reduced volatility.

A pleasing aspect of the Fund’s growth is 
the strength of the personal relationships we 
have formed worldwide. We work with many 
fantastic people and our relationships are 
the foundation on which we will continue to 
attract investments and grow the Fund.

In our last newsletter (January 2008), I said we 
had established business development sources 
on every continent except Antarctica. Don’t 
worry, I’ll send someone there if necessary!

There are many components to the Life 
Settlements Wholesale Fund’s story. 

Not only do we accept investments from 
individuals and institutions worldwide, we 
also build relationships in the U.S. that enable 
the Fund to secure high quality policies.

Our investment committee scrutinizes every 
policy under consideration, to determine the 
most attractive ones for the Fund. They also 
assess diversification of issuing insurance 
companies to make certain there is not too 
much concentration on one carrier. 

Once a purchase is made, we go to great 
lengths to check that each policy is correctly 
registered in the Fund’s name.  In addition, 
extra scrutiny is taken to assure compliance 
with ASIC and other regulatory authorities. 

Then, to make sure everything is done in 
compliance with ASIC and all legislative 
requirements, we have a strong compliance 
committee to oversee the process. 

All in all, it’s a great team effort.

Ian Cotton 
Chairman 
Life Settlements Funds Limited

I am pleased to announce that the Life Settlements Wholesale Fund has passed the 
$1 billion mark in funds under management. This is a truly great achievement. 

Chairman, Ian Cotton, and director, Stephen Knott, with Asian partners - Danny Lee, Sing Hong Au, Alberta Sie and Kevin Tok (far right)

C h a i r m a n ’ s  R e p o r t
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Fund Statistics
Ordinary unit price: A$1.0185

EA, SA, AP unit price: US$0.9527

Number of units issued: 1,241,947,453

Net Performance (Ordinary): 0.97% gain (since July ‘06)*  

Net Performance (EA, SA, AP): 27.55% gain (since July ’06)

Funds Under Management (FUM): A$1.26 billion  /  US$1.18 billion

Number of policies owned: 538 

Number of insurance companies: 61

Average life expectancy: 63 months

Average age: 80 years

30 April 2008

Unit prices are the application price. US$ refers to EA, SA & AP units. The Fund’s assets are determined in US$. * The Ordinary 
unit price is subject to changes in the US$/A$ exchange rate and since July ‘06 has seen a 26.58% move against the Ordinary 
unit holder. The Fund’s audited financials are available on www.lifesettlementsfund.com. 

Controlled growth, measurable 
risk and predictable return

F u n d  M a n a g e r ’ s  R e p o r t

In less than two years 
the Life Settlements 
Wholesale Fund has grown 
exponentially, and our latest 
milestone is reaching the  
$1 billion mark.
By April 30, not only had we attracted funds 
under management of A$1,264,979,261 
(US$1,183,261,601), there are further 
commitments from institutions and retail 
investors in the pipeline.

At a time when so much negativity abounds 
in financial markets around the world, we are 
pleased to report magnificent results that run 
counter to current market conditions.

Being too highly geared is the cause of the 
current liquidity crisis and we are often asked: 
“do you leverage for performance?”. The 
answer is “no” we don’t, so investors can be 
comforted to know that in these uncertain 
times, the Fund does not gear up or borrow 
against its portfolio of policies in an attempt to 
improve performance. 

While there are many reasons for the Fund’s 
steady and growing success, the most 
poignant is the underlying fact that we are 
not influenced by market forces or the current 
economic climate. This is especially true in 
light of the worldwide correction, triggered 
by the subprime exposure and overvalued 
equities and property prices. 

Our underlying asset, life insurance policies, 
is uncorrelated to other financial markets 
including the ongoing volatility and talk of a 
U.S. recession.

The yield on our investment is known and is 
actuarially predictable because we:

•	 know the cost or basis of our asset

•	 know the net death benefit

•	 have future premium schedules from the 
insurance companies

•	 have up-to-date mortality estimates from 
the medical underwriters, and

•	 have a large pool of policies in the Fund 
(more than 500).

The return on your investment is only a matter 
of time to maturity.     

The Fund spreads risk by having polices from 
61 different insurance companies, which 

means a high level of diversification, and 
manages risk by having all the information 
that is available to us including: 

•	 the medical underwriters report on all 
policies which includes life expectancy 

•	 A. M. Best’s rating of insurance 
companies (and for us they must be rated 
‘secure’ or better) 

•	 up-to-date records of exposure to 
impairments such as hypertension and 
coronary artery disease, and 

•	 current underwriting based on the latest 
mortality estimates.

From day one, the Fund has always been 
and continues to offer an ideal alternative 
investment vehicle. It is an appropriate and 
integral component of a diversified portfolio. 

While people achieved double-digit growth 
in equities and property, their focus was 
elsewhere, but there were exceptions and  
several large Australian  institutions were 
among the first major investors worldwide 
to turn their attention to the Fund. They 
recognised the Fund as the ideal low-risk 
diversifying asset. Now, other investors of all 
sizes are following.

We’ve said it before: An investment in life 
settlements provides a potential buffer 
against losses in other investments. It adds 
balance and helps smooth out the dips. 

Chris Renouf 
Fund Manager 
Life Settlements Funds Limited

Fund sponsored 
South African 
summit
The Life Settlements 
Wholesale Fund  
co-sponsored the Tactical 
Asset Allocation Summit 
at Johannesburg in South 
Africa in March. 
The conference, held at Sandton Convention 
Centre, was attended by 120 delegates. 
They were representatives of major 
institutional and other investment managers, 
including trustees and their consultants 
from some of the larger pension fund 
managers. Graham Schneeberger and 
Noel Williams attended the Summit as the 
representatives of the Fund in South Africa. 
The Fund’s profile was raised amongst 
delegates when Chief Investment Officer of 
Stanlib, Patrick Mamathuba, included life 
settlements in his presentation on  
alternative asset classes. The features and 
benefits of the Fund as an alternative 
investment class and proposition were well 
received and offered a solution in part to 
some of the issues discussed on future 
investment strategies.

The Fund’s Noel Williams, left, and Graham Schneeberger, 
right, with Patrick Mamathuba, Stanlib CIO 
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Life settlements leading light 
toured Australia
BDM Direct teamed up with Life Settlements Funds 
Limited to host an Australian tour by an expert in the life 
settlements industry, Scott Gibson.

LISA is the oldest and largest association in 
the business with more than 120 company 
members.

Its core mission is to actively represent the 
interests of consumers, ensuring they have 
a full range of choice and protection with 
respect to life insurance settlements.

Since its inception, LISA has been a leader in 
promoting responsible legislation and regulation 
of the industry. It has contributed conceptual 
and detailed language to actual laws governing 
the industry in most U.S. states. 

These efforts have resulted in improved public 
information and awareness. They also have 
helped create a competitive marketplace for 
the purpose of providing the consumer with a 
viable financial service.

Trade association membership indicates a 
company has spent time, money and effort to 
comply with government and public standards. 
Members of LISA are kept abreast of the latest 
activity in the areas of securities legislation and 
regulation of the business.

David Hartman, the Chief Operating Officer 
of one of the Life Settlements Wholesale 

Fund’s American partners, Life Settlements 
Providers LLC, is on the Board of LISA.  

The Fund therefore is an active member 
of LISA and supports its initiatives to 
strengthen regulations and engage with 
regulatory authorities.

LISA board member, David Hartman, is COO of our American 
partner, Life Settlements Providers LLC

Leading industry body - LISA
The Life Insurance Settlement Association (LISA) was 
established in 1995 as a non-profit trade association 
for members of the viatical and life settlements 
industry and associated businesses.

Scott who is a principal of Lewis & Ellis 
Actuaries in Dallas (U.S.) is considered one of 
the most knowledgeable individuals in the life 
settlements industry. 

He provides actuarial and valuation services 
to life insurance companies across the United 
States and internationally, and has authored 
several publications and research papers that 
have led the way for this growing industry. 

The self-described “unlikely actuary” arrived 
in Melbourne brandishing a strong Texan 
accent, great personality and an appetite for 
fine dining.

Over three days, he presented the life 
settlements industry to more than 30 financial 
executives at 12 offices, providing detailed 
life settlements training and information. His 
audience included leading research houses, 
van Eyk, Standard & Poor’s, Mercer and Lonsec, 
and key consultants to some of Australia’s 
largest financial planning dealerships. 

Anissa Cavallo, managing director of BDM 
Direct, which has an exclusive agreement to 
market the Life Settlements Wholesale Fund 
to the Australian retail market, said the 
response to Scott was extremely positive.

“His affable nature, unbelievable wealth of 
experience and breadth of knowledge paid 
tribute to this sophisticated and exciting 
industry and equipped the local researchers 
with the skills and information to provide 
their clients with a new and truly alternative 
source of income.” 

Anissa said Australian researchers were 
keen to find investment products that don’t 
correlate to world equity markets.

“Many, who have struggled to find their 
clients an alternative source for income  
and capital growth, now recognise that  
life settlements are a rare opportunity for 
their investors to access these qualities,“ 
she said.

Q I know you buy  
universal life insurance 
policies from America, 
but can you explain a bit 
about them?

A Universal life is similar in some ways 
to whole of life insurance. The main 
difference is that it has an investment 
component which can build up over time 
and exceed the face value in some cases. 
The Life Settlements Wholesale Fund 
doesn’t take the investment value into 
account when determining how much 
we will pay for a particular policy as 
we’re buying the sum assured. Universal 
life policies are more flexible with regard 
to premium payments, with a range of 
payments allowed for different options. 
This provides the potential to pay only 
the minimum amount to keep the policy 
in force, if that’s what our internal 
modeling determines is the best avenue.

Q We read of a lot of 
investment companies 
that are experiencing 
financial trouble now 
because of their gearing 
levels. What lending 
exposure do you have?

A We’re pleased to say that the Life 
Settlements Wholesale Fund has very 
low levels of borrowing. We do take 
advantage of a finance facility available 
via a third party to meet the premiums as 
they fall due on the policies, for several 
reasons. Firstly, it ensures the premiums 
are paid as they fall due, as this aspect is 
very important. Secondly, it allows us to 
utilise our inflows to purchase policies, 
which is after all what generates the 
return for our investors. So it is a more 
productive way of utilising our cash flow. 
Our total borrowings represent less than 
1.0% of the current net value of our 
assets and our Responsible Entity has no 
external borrowings.

Q&A
We receive 
many questions 
from advisers 
and investors 
around the world and 
thought it would be 
helpful to share some  
of these with you.
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The nine–step  
life settlement process
The life settlement process begins with the decision to 
sell an existing insurance policy and nine key steps are 
undertaken to complete the transaction.
To help investors in the Life Settlements Wholesale Fund understand how ownership is 
transferred from seller to buyer, here are the steps* involved:

1. Need Realised.  The consumer realises a need or their adviser signals the option that they 
can sell their policy on the secondary market.

2. Application.  The policyowner completes a settlement application and provides the 
necessary documentation.

3. Documentation.  The settlement provider acquires supporting documentation, verifying 
the insurance and medical status of the policyowner. Settlement companies can work with 
either the adviser or directly with the policy-owner. 

4. Review.  The settlement provider’s insurance and medical experts review the file, 
determining its ultimate viability, including a review for potential fraud.

5. Policy Match.  The settlement provider determines suitability for sale and matches the 
policy for appropriate funding. At this point, the settlement company may also determine 
that the settlement does not qualify, which ends the process.

6. Offer.  The settlement provider relays the offer to the client adviser or ultimate buyer. 
If the offer is declined, the policyholder can seek other offers with other settlement 
providers.

7. Closing package.  If the offer is accepted, a closing package is delivered to the adviser or 
client for review and signatures.

8. Notification.  Signed documents are returned and the insurance carrier is notified.

9. Funds Transfer.  Upon written verification of the change of ownership, settlement funds 
are transferred to the selling policy owner from the Trustee’s Escrow Account.

When the transaction is complete, the buyer – or life settlement provider – becomes the new 
owner of the life insurance policy, pays the future premiums and collects the death benefit 
when the insured dies. Proceeds of the sale can be used in any manner the seller sees fit. 

* From Cashing in on Unneeded Life Insurance Policies - How Seniors Are Benefiting From Life 
Settlements. White Paper by Life Insurance Settlement Association, 2006.

About our 
underlying asset 
– life insurance 
policies
The Life Settlements Wholesale Fund’s 
underlying asset is a growing portfolio of life 
insurance policies.

These policies, predominantly universal life 
policies, are bought by the Fund, solely from 
the U.S. 

It is important to understand that the Fund 
is structured so the unit price grows by the 
aggregation of the increased value each 
month of each policy and this removes a 
dependence on policy maturities to generate 
returns for investors.

Another critical consideration is an 
understanding that there is absolutely no 
pressure put on anyone to sell their insurance 
policy. They approach the secondary market 
after consultation with their financial adviser 
or insurance agent about what may be in 
their best interest, given their individual 
circumstances.

The Fund now owns 538 policies with a 
face value of more than US$2 billion and 
has substantial additional funds in escrow 
awaiting settlement of further policies.

These existing policies have been issued by 61 
different insurance companies. This provides 
the Fund with excellent diversification among 
the issuing insurance companies and mitigates 
the risk of any company not being able to pay 
us our entitlements. 

In addition, each of these insurance 
companies has been rated as ‘secure’ by an 
independent rating organisation (A.M. Best) 
which means they are able to meet their 
financial obligations. Their ratings range from 
A++ to A- so the Fund is only doing business 
with organisations that are very strong 
financially.

To illustrate, here are the top five insurance 
companies, based on the number of their 
policies the Fund holds:

1.      John Hancock  A++            
2.      Transamerica   A+               
3.      American General  A++      
4.      Lincoln National  A+           
5.      Pacific Life   A++                
 
It may surprise you to know that the average 
face value of the policies held by the Life 
Settlements Wholesale Fund is in more than 
US$4 million and that we hold a significant 
number of policies with a face value greater 
than US$10 million each. Therefore we are 
talking about policies issued to people of 
substance who simply treat the sale of their 
policy as another financial asset that they are 
looking to liquidate.

Other facts about the policies are that the 
average age of the insured is 80 years and the 
life expectancy average is 63 months.  

SUM ASSURED 5
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Returns to die for:   
Life settlement funds lure instos

The following extract is from an article in Investment & Technology, 
February 2008, page 28.

Stephen Knott…Human longevity has not changed over the 
past 100 years…Only the number of people who reach that 
age has changed.

Benjamin Franklin quipped 
some 300 years ago that 
in this world nothing is 
certain but death and taxes. 
Today, a growing number 
of wholesale investors are 
heeding the first half of this 
observation, through an 
emerging product known 
as a life settlement fund.  
STEPHEN SHORE reports. 
Life settlement funds purchase US life 
insurance policies from people who are 
typically over 65, and typically are expected to 
die in less than 10 years.

Obtained at a heavy discount, the funds pay 
the remaining premiums on the policies until 
their ‘maturity’, whereupon the full face 
value of the policy is paid out by the insurer. 
Life settlement funds claim they can provide 
stable, high returns for investors, and offer an 
opportunity for people to unlock some of the 
equity tied up in an unwanted policy. With the 
average surrender value of a life policy offered 
by the insurer being around 6 per cent of the 
face value, the average 30 per cent offered 
by a life settlement fund appears to be an 
attractive option for some elderly people. 

Selling life policies in the US became popular 
last year, according to Mark Todd, chief 
executive of Life Polices America, a California-
based vendor of life settlement funds.

“Prior to sub-prime, people just did reverse 
mortgages,” he says. “Following the housing 
downturn, people are now exploring new 
areas where equity can be realised.”

Life settlements are now starting to gain 
traction in Australia as an alternative asset 
class. The Life Settlements Wholesale Fund, 
based in Queensland, is currently the only 

registered fund offering such a product to 
Australian investors.

According to its manager of institutional 
business, Mark Brigden, the fund sources 
only US life insurance policies because of the 
greater market depth for high value policies, 
and a piece of US legislation known as the 
‘non-contestability clause’ which makes 
American life policies a lot less risky.

Under that clause, once a policy has been 
held for two years, insurance companies in 
the US lose their contractual right to withhold 
payment if they discover that the policy 
holder was less than forthright in their initial 
disclosure of personal details.

Therefore, a third party can purchase a two-
year-old US policy secure in the knowledge 
that there’s little chance it won’t be honoured.

In Australia, insurance companies can check a 
customer’s information at any time and decide 
that the policy is invalid – even after a claim 
has been made. 

Property Investment Research (PIR), an 
independent research firm, calculates that, 
depending on tax rate, investors in the Life 
Settlements Wholesale Fund can expect after-
tax returns of between 8.37 per cent and 
11.55 per cent.

Institutional investors, including a number of 
major superannuation funds, have recently 
made allocations to the Life Settlements 
Wholesale Fund as a diversification play. The 
fund ended 2007 with almost $700 million 
in funds under management, a 632 per cent 
increase on the year before, with the directors 
claiming forward commitments will take the 
fund well over $1 billion in 2008.

Victorian Funds Management Corporation 
(VFMC), the $41 billion government-owned 
funds manager, made its first investment (of an 
undisclosed size) in mid-August 2007. 

According to Leo de Bever, VFMC’s chief 
investment officer, life settlements 
are attractive because of their lack of 
correlation with any traditional asset class.

Indeed, betting on how briefly a person 
is expected to live could only be positively 
correlated – tenuously – with shorting 
companies making progress in medical 
advancements.

According to PIR, the likelihood that medical 
advancements will extend life is one of the 
major factors likely to negatively impact 
returns on life settlements funds. Stephen 
Knott, director at the Life Settlements 
Wholesale Fund, says that while this is an 
important consideration, he believes there is 
a difference between life expectancy  - that 
is, the age one can be expected to live on 
account of one’s social and environmental 
circumstances – and longevity, that is, the 
maximum age a human being can reach under 
ideal circumstances (around 120 years). 

“Human longevity has not changed over 
the past 100 years,” Knott says. “Only the 
number of people who reach that age has 
changed.”

Even if there is impact from medical 
advancement, it won’t be dramatic. “We try 
to be as conservative as possible. The average 
age of our policy holders in 80 years, so there 
is not much room for downside.”

During 2006/07 the Aussie dollar increased 
14.5 per cent against the greenback, reducing 
capital growth in the Life Settlements 
Wholesale Fund’s $A unit to 4.69 per cent, 
while the $US units enjoyed growth of 19.92 
per cent.

Knott says that hedging currency is a 
possibility regularly reviewed by the managers 
of the fund, but points out that doing so 
would increase fees.

“We recommend investors take a six-year 
view, which should be enough to balance 
currency fluctuations.”

M e d i a  C o v e r a g e
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meet their criteria of low risk diversification 
and asset transparency. “Plus they like the 
simplicity of the underlying asset,” Lyn said. 

Current managers considering an allocation 
to the Fund see the low risk diversifying 
characteristics adding to the margin of safety 
when allocated within their portfolios.

Entry levels to the Fund are low at present, 
compared to the scope for an upwards re-
rating over the medium term, due to currency 
exposure to the USD. Contact Lyn Buckley in 
NZ on: lynbuckley@lifesettlementsfund.com. 
Ph: 0800LSFUND or 0274 501 518.

Two major banks in NZ 
recently received negative 
publicly associated with 
the credit crunch and the 
practical fallout saw several 
retail ‘income funds’ being 
closed for withdrawals 
following their exposure to 
collateral debt obligations 
and reduced liquidity.  

Further news of financial support being 
required for major U.S. financial institutions 
resulted in retail and institutional investors 

being warned away from the overly complex 
and structured offerings of the past decade.

“As a direct result of the credit crunch, NZ 
fund managers have a renewed focus on 
the fundamentals of asset allocation and 
diversification,” said Lyn. 

The Life Settlements Wholesale Fund has 
seen a corresponding increase in inquiries 
from NZ institutions. It has had support from 
pension funds, church and SRI groups, always 
following a stringent due diligence process, 
and looks set to go from strength to strength 
as NZ institutions find that life settlements 

 F U N D S

N e w  Z e a l a n d  N e w s

Refocus on investment fundamentals sees inquiry up 
The Fund’s Regional Business Manager in New Zealand, Lyn Buckley, has noticed an 
increased appetite for NZ institutions to discuss the non-correlated aspects of our asset 
class. No doubt this is a direct result of the economic situation. 

Asian News

Jeremy Ng presenting the Life Settlements Wholesale Fund to 
financial advisers at Merchant Court in Singapore

Lyn Buckley.

High level of interest by Asian investors
Investment bankers in Asia are looking for alternative investments and interest in the Life Settlements 
Wholesale Fund is keen in Singapore, Thailand, Malaysia and Hong Kong.

Being among the 
most highly regulated 
and accountable life 
settlements funds in 
the world, the Fund’s 
reputation precedes 
it in the Asia-Pacific 
region where 

investment banks are advising their clientele 
to go into commodities, short-term bonds 
or equities.

Entry into this market has a clear advantage 
for the Fund due to its unique attributes, 
being non–correlated and capital-stable. It 
already has restricted registration with the 
Monetary Authority of Singapore (MAS) 
and an agreement with SG Life Settlements, 

which holds the status of Exempt Financial 
Adviser and Exempt Fund Manager in 
accordance with the Securities and Futures Act 
regulated by the MAS. SG Life Settlements will 
market the Fund in Singapore and Asia Pacific. 

The Thai government is reviewing its policies 
on foreign investments so the time is right to 
introduce the Fund there, and in Malaysia, 
where local investments are restricted, the 
Fund has met with several key contacts who 
have expressed a keen interest. The level of 
interest in Hong Kong is high and negotiations 
are underway to set up a structure note with 
a leading international financial services group 
which is researching the viability of the Fund as 
an alternative investment.

In Singapore, the Fund was introduced 
exclusively to a group of financial advisory 
firms at the Swissotel Merchant Court 
(pictured left) in early April. Jeremy Ng, 
from SG Life Settlements, presented the 
Fund to the group of advisors and CEOs in 
an interactive session.

Several participating firms have expressed an 
interest in getting started as soon as possible. 
Feedback from participants showed they are 
looking for a suitable product in the wake of 
the sub-prime scare and the Fund suits them 
perfectly due to it being uncorrelated and 
unaffected by market volatility. Four firms 
have signed on to distribute the Fund and 
others are undergoing discussions with SG 
Life Settlements to sign up.

He has a wealth of 
experience in business 
development and 
relationship marketing 
in the life insurance 
and financial planning 
industry since 
beginning his career in 

1995 with AIA Co. Ltd as Assistant Manager, 
in charge of Group Insurance distribution. 

At the end of 2001, Jeremy joined NTUC 
Income Insurance Co-operative Ltd as Head 
of Alternative Channel, responsible for 
distributing Life, General, Commercial and 
Group Insurance products through IFA and 

Bancassurance Channels. His efforts saw NTUC 
Income achieve No.1 position in IFA Channel 
sales in 2002, gaining a 31% market share in 
weighted FYP, and in 2004 he tripled the IFA 
channel sales production compared to 2003. 

Jeremy’s last position, as Business 
Development Manager with TM Asia Life 
Singapore Ltd, saw the company rise to No.1 
in IFA Channel sales in 2006 and 2007, with 
a market share in weighted FYP of 29% and 
32% respectively. 

Jeremy holds a Bachelor of Business degree 
from the University of Southern Queensland, in 
Australia, specialising in marketing; professional 

New appointment in Singapore
Jeremy Ng, who joined SG Life Settlements as Vice President, Channel Management in March, has a 
proud record of meeting or exceeding the performance targets set by his former employers.

Diplomas in Life and General Insurance 
(Singapore College of Insurance) and the 
Associate Financial Planner (AFP) qualification 
(Financial Planning Association of Singapore).
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Australia
•  Macquarie Investment Manager

•  BT Wrap

•  Symmetry (Avanteos)

•  Access121 (Avanteos)

New Zealand
• Discovery 

• Aegis

• BNZ Custodial Services

• ABN AMRO 

Bloomberg 

LIFSETW AU - Ordinary Units

LIFSETA  AU - AP Units 

LIFSETE  AU - EA Units

LIFSETS  AU - SA Units

Morningstar

LFS0001AU   

How to invest in the Fund
Direct investors can buy Ordinary Units in the Life Settlements Wholesale Fund by 
completing an application form which is available in the Product Disclosure Statement (PDS).

The PDS can be downloaded from our website:  www.lifesettlementsfund.com and/or 
contact the Fund on 1300 88 13 73 or + 61 7 3862 3066 to receive a printed copy of the PDS.  

Units in the Fund are also available via the following investment platforms’ investor-directed 
portfolio services (wrap account or master trust) with the minimum investment or additional 
investment determined by that service:

Life Settlements Funds Limited 
Postal address: PO Box 5799, Gold Coast Mail Centre, Qld  9726 

Phone: 1300 88 13 73  Facsimile: 1300 88 73 93 (within Australia)  International phone: +61 7 3862 3066  International facsimile: +61 7 3862 2316 
Email:  admin@lifesettlementsfund.com   Website:  www.lifesettlementsfund.com

Important information: This newsletter has been prepared to provide general information only and was correct at the time of distribution. It 
has not been prepared taking into consideration any particular personal or financial circumstances. It is therefore not intended nor should be 
regarded as advice. Before acting on such information, each person should consider its appropriateness, having regard to their own objectives, 
financial situation and needs. Each person should obtain a Product Disclosure Statement (PDS) relating to the product before making a decision 
about the product. A copy of the PDS can be obtained through your financial planner. If you acquire or hold one of our products we will receive 
fees and other benefits which are disclosed in the PDS.
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Worldwide
• Scottish Life International Flexible PIMS

Superannuation platform
• Macquarie Super & Pension Manager

Mary brings her 
life settlements 
experience to 
the Fund
Mary Thompson has 
been appointed as 
procurement analyst for 
Life Settlements Funds 
Limited and is responsible 
for asset management and 
compliance.
She has three years experience in the life 
settlements industry and in the purchasing 
and processing of policies for the Life 
Settlements Wholesale Fund, having 
worked with one of our American partners, 
Life Settlement Providers, LLC (LSP) in the 
U.S. before joining the Fund in Australia. 
Originally from Baltimore in Maryland, U.S., 
Mary earned her Bachelor Degree in Sports 
Management/Business Administration from 
Towson University.  She was a member of the 
NCAA Towson University Women’s Soccer 
Team and assistant coach for two youth 
teams and the women’s soccer team at John 
Hopkins University in Baltimore.

Mary Thompson has joined the admin team at the Life 
Settlements Wholesale Fund’s Australian office 

IDENTIFICATION CODES 

APIR CODE    ISIN   PRODUCT NAME  

LFS0001AU    AU60LFS00013  Life Settlements Wholesale Fund  

LFS0004AU    AU60LFS00047  Life Settlements Wholesale Fund - SA Units (South America)

LFS0003AU    AU60LFS00039 Life Settlements Wholesale Fund - EA Units (Europe-Africa)

LFS0002AU    AU60LFS00021  Life Settlements Wholesale Fund - AP Units (Asia-Pacific


