
It’s our first financial-
year-end since the 
GIS General Fund was 
launched in February and 
I’m pleased to announce 
that everything has 
gone smoothly. With 
the new regulator, new 
custodians, brokers and 
administrators there’s 

always some work to do to ensure they are 
comfortable with the outcome. Our auditors 
are currently looking at the accounts and no 
problems are anticipated.

It’s also pleasing to announce that it’s been a 
profitable period for our investors. The fund 
only launched late February however the shares 
have shown a positive increase of 3.49% in 
that short period to the end of June. 

Ian Cotton

With our conservative valuation approach it’s 
the collection of policy maturities that drive 
returns, and considering the seasoned policies 
held in the fund the potential for very good 
returns exists. As foreshadowed previously 
we have transitioned some of our non-
Australian institutional investors out of the Life 
Settlements Wholesale Fund (LSWF), and into 
direct investors in the GIS General Fund along 
with LSWF. 

The message that I do need to make clear 
though is that we are not just a Fund Manager. 
We have transitioned into a Global Investment 
Manager offering a range of opportunities for 
institutions to access the benefits provided by 
investing in life settlements. Not only can they 
take advantage of our Irish structure with the 
tax efficiency and transparency that it brings, 
but we work with all institutional investors to 
look at the best structuring solutions to their 

individual needs and have the flexibility and 
experience to deliver the ideal solution.

So whether it’s a straight investment, an 
enhancement for a credit facility or even a debt 
financing instrument that you’re interested in, 
we can work with you to meet your needs.

And if you are looking to invest at the 
moment, it is the perfect time. There’s no 
doubt that many institutions around the world 
have decided to take a slow approach to any 
changes in their investment portfolio. This 
has further enhanced the opportunities to 
purchase policies on the secondary market at 
very attractive prices as it is certainly a buyer’s 
market at the moment. It has also seen a 
number of innovative approaches and we’ve 
enjoyed working with clients to meet their 
requirements. 
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1.Can you explain the withholding tax 
issue and why the Irish structure?

United States companies who make certain 
types of payments to foreign persons (including 
corporations and partnerships) must withhold 
Federal income tax on those payments. 
Payments subject to withholding include 
compensation for services, interest, dividends, 
rents, royalties, annuities, and certain other 
payments. 

Tax is withheld at 30% of the gross amount 
of the payment. This withholding rate may 
be reduced or negated under a tax treaty, 
depending on the country involved, and 
the classification or type of income being 
considered.

The key features important for non-USA 
investors are that the investment must be 
domiciled in a country with a Tax Treaty with 
the USA and it must be held in a recognisable 
regulatory environment. It then comes down 
to confidence in the structures transparency 
as regards management, accounting and legal 
standards. Domiciling our investment structure 
in an EU country like Ireland ensures that all 
these considerations are met.

It is also an umbrella structure which provides 
the greatest degree of investment flexibility, 
with numerous sub-funds having segregated 
clients that can be independent of each other.
 
From a taxation perspective our structure means 
that no withholding tax will be deducted from 
the death benefits paid by the US insurance 
companies and the structure can be accounted 
for using International Accounting Standards or 
US GAAP.  Accordingly our international clients 
can invest with a high degree of certainty 
and transparency in the management of their 
investment funds.

2. Can you time an investment?

In the General Fund (Appendix 1), all 
investors current at the date of record (end of 
Accounting Period or Fiscal Year), participate 
equally in profits accrued at that date. This is 
in compliance with standard Accounting and 

Ask Mark

Company practice.  This theoretically creates an 
opportunity for an investor to fortuitously time 
acquisition of purchase of shares in the fund if 
all of the maturities were perfectly predictable 
and occurred in the later part of the fund’s 
term. In practice however the maturities of 
individual policies is not perfectly predictable 
and by delaying entry into the fund, an investor 
may well forego the benefit of maturities that 
occur “early” in the probability curve applicable 
to that policy.

This has in fact occurred in the GIS General 
Fund, which in the first quarter of its existence 
experienced collection of policies well in excess 
of its own prediction due to several policies 
maturing early in their probability curve.

3. If the fund is listed on the Irish Stock 
Exchange, what affects the share price?

As detailed in the Prospectus and Appendix 1, 
the share price is determined each month by 
the NAV of the fund on each dealing date. This 
is somewhat similar to an Exchange Traded 
Fund. It is therefore not correlated to general 
share market price movements.

The NAV of the fund is determined by valuing 
the policy assets owned by the fund. The policy 
assets all have contracted benefit payments 
called Non-Participating Permanent Life 
Insurance Contracts payable (also known as 
Face Value amounts), that are not subject to 
movements in the investment markets. The 
timing of the benefits becoming payable is 
based solely on the underlying insured lives. 
There is no discernible correlation between 
these events and the financial markets.

The NAV calculated monthly is done using a 
Probabilistic Valuation Methodology of each 
individual policy that is then summed for the 
total portfolio. The movements in the monthly 
price revolve around timing of individual policy 
maturities, effect of cash flow movements 
from premium payments and policy sale or 
maturity, payment of expenses and dividends 
and occasional re-assessment of life expectancy 
calculations if new information becomes 
available.

Mark Brigden

Each team has one (or hopes they do) - 
an unsung champion that works quietly 
in the background, but makes everything 
tick over.
We’re lucky to have one of the best and 
she has just celebrated 10 years with 
our organisation. In this day and age of 
mobility that’s quite an achievement.

Laura Chia is our Compliance Officer, 
our HR Manager and our Company 
Secretary and is particularly meticulous in 
ensuring the interests of our investors are 
protected. Thanks Laura, you really are a 
champion.

TenYears 

Laura Chia

Stephanie Nolan Stephen Knott

We will have representation at upcoming 
conferences in September;-

• Mark will be at an Investment
 Consultants conference in Amsterdam

• Stephanie will be at the Life
 Settlements conference in Las Vegas

• Stephanie and Stephen will be at the
 European Life Settlements Association
 conference in London 

Out and About



Investment or Speculation

It never ceases to amaze me how people think 
about investment. And I’m talking about 
educated people here. I’m particularly referring 
to the over-investment and over-confidence in 
equity markets.

An Emeritus Professor at one of Australia’s 
leading universities once told me that there’s 
more chance of winning at betting on 
greyhound racing than there is in the share 
market. This, from a man who teaches our 
financial whiz kids and asset consultants. But 
the volatility in equity markets over the last 
15 years certainly adds substance to his claim. 
Despite this uncertainty, industry ‘experts’ and 
investors continue to push for more equity 
exposure. It was only 12 months ago we were 
reading that the commodities boom would 
continue in Australia for many years thanks to 
Asia, so ‘get on’ Rio and BHP. Twelve months 
later and they are down 30% and 22% 
respectively. Down. Negative. So much for 
industry experts.

They remind me of currency traders. The 
quickest way I know to get rich is to wait until 
they all agree about the future direction of 
exchange rates 12 months out, and take the 
opposite bet. I realise there are lots of factors 
that influence it, but let’s face it weather 
forecasters are more accurate.

I hear of many grand schemes in private 
equity, we’ll turn this company around, or 
infrastructure, guess how many people will pay 
to use this toll road. Well guess again, because 
it’s all just speculation.

It’s no different to gambling. You’re hoping 
for a positive outcome. Just as people do who 

invest in real estate hoping that the value of 
the property will increase. Sure it did for a few 
years till people realised maybe it doesn’t just 
happen automatically. Maybe it was a gamble 
after all and we just didn’t get our timing right. 
That’s easy to say if it’s not your money down 
the drain. But many of these investments, just 
like the share market, are speculating on the 
future value of any asset.

Anyone with a basic understanding of 
demographics (aging populations with fewer 
workers to pay for social services), worldwide 
debt levels (both private and public), decreasing 
housing prices, increasing unemployment and 
the impacts of globalisation MUST know that 
we are in for a prolonged period of little or 
no growth in most equity markets. Sure there 
might be exceptions to this rule, but you’d 
better have a good knowledge of worldwide 
events before putting your money up. You 
never know – it could be a case of “hang onto 
your tickets, there could be a protest and you 
might get some money” if you’re lucky.

Yet these same people cannot grasp the simple 
concept of a life settlement and look for any 
possible negative reason they can. Doesn’t 
sound ethical they claim. Well tell that to the 
person that is grateful for selling their policy 
instead of having to lapse it, so they can live 
their senior years in some comfort.

But it doesn’t have liquidity they scream. 
Partly true, although of course we can sell the 
policies back into the market if we have to. 
Now I can accept that some institutions need 
liquidity, however surely not with their entire 
investment portfolio. My superannuation fund 
had liquidity through its equity investments - 

that didn’t help when it more than halved in 
value a few years ago. I know; the timing was 
wrong for geared investments. Timing, yeah 
right. More likely the increased speculation 
was wrong. Taking some volatility out of an 
investment portfolio has always made good 
sense over the long term.

Then there’s the fact that US State governments 
provide a guarantee reserve fund in the event 
of an insurance company not being able to 
pay a claim. This means the government will 
pay up to $300,000 per policy (and $500,000 
in some of the bigger states) if the insurance 
company folds. “Ahh but that doesn’t cover 
the face value of the $1 million plus policies 
you’re buying” says the ever vigilant analyst. 
So what? No government is reimbursing me 
if company x folds and my share investments 
have tanked. 

People will look for all kinds of reasons not 
to understand or look outside the square 
at the obvious. Here’s an asset that must be 
paid by contract law, issued by an institution 
with a very strong credit rating (and paid 
out of the statutory reserves which can’t be 
used for other things), where appropriate 
diversification aspects can be put in place by 
skilled management and all with a KNOWN 
future value. That’s right, no speculating on 
assets appreciating. It’s already known.

The reason for the inertia is of course peer risk. 
Peer risk is a big thing - why step outside the 
norm when you can follow the herd?  Sheep 
follow the herd too. Till they taste good on the 
dinner table.

Facts
• The life settlements market is highly regulated as confirmed by a U.S. Supreme Court

• We have never failed to collect under a claim. Nor have we been involved in any
 litigation in this process.

• The insurance companies that issue the policies we buy are very highly rated and
 have statutory reserves set aside to meet these commitments.

• Short term results in this asset class are misleading. It is anticipated that some
 policies will pay out before the expected date (with the potential for windfall profits)
 and others after, however with the correct selection of policies these later collects
 can still be profitable.
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New Zealand Scene - Looking through the Fog

In the Southern 
hemisphere we are 
currently battling 
through the winter 
months, cold 
temperatures, flu 
viruses, heavy rains 
and excessive winds.  
We see across our TV 
screens parts of the 
Northern Hemisphere 
subjected to 
unprecedented heat 
waves – weather 
system extremes for 
most countries which 

seem difficult for the most advanced weather 
forecasters to predict.

When we turn our thoughts to the state of 
the global investment markets, the industry 
‘experts’ are divided to how the current 
volatilities and uncertainties will play out. 

Euro – Germany, most recently has seen an 
increase in their bond rate and talk of a ratings 
downgrade.  As for Italy, Spain and Greece 
daily reports let us know how precarious these 
countries are – effecting bonds and equities 
over the coming years.  

USA - The Fed has recently downgraded the 
current growth forecasts for the US economy 
by half a percentage point to within a range 
of 1.9% - 2.4%, increasing the level of 
unemployment by year end 2012 to 8.2%. 
This was followed by reducing the forecast for 
the 2012-2013 financial years’ growth – thus 
impacting equities in portfolios. 

China – Has released figures showing 
contracting manufacturing and export orders, 
measures of China’s industrial activity, not as 
strong as they were.

So it is easy to be worried where to place 
investment monies for appropriate risk and 
reward.

Stress points have become apparent for 
Community Trusts and General Insurers in 
the local market. Both segments make yearly 
payouts to cover either applications for local 
community funding or claims in response to 
a catastrophe.  These activities require returns 
over and above inflation and growth to satisfy 
shareholders which is becoming an increasingly 
difficult investment arena to manage. 

While searching for clarity with some of these 
issues I discussed the situation with an Insurance 
Lawyer – to see how the Life Settlement Asset 
Class could bring balance within a portfolio. 
Key outcomes from the discussion brought up 
3 key points

• Litigation – dealing with a US based asset, 
what certainty can we provide for investors 
against future claims of this nature

• Governance – systems, responsibilities and 
assessments, for both personnel and asset 
management

• Risk v’s reward – Finding the fit within the 
portfolio

Litigation – To date all contracts where we 
have lodged a claim have been paid out by the 
insurers. The pre selection process is thorough 
in the analysis of the terms and conditions of 
all life contracts.  Additionally fraud experts are 
enlisted to verify the conditions and the clear 
title for the investor. Open communication 
between the Financial Broker and the parties to 
the life contract including in many discussions 
sign off by family attorneys, put steps in 
place to protect the future ownership for the 
investors.

Governance – All personnel have clear lines of 
responsibility with oversight by the Investment 
Committee, Board of Directors and regulatory 
requirements of ASIC. Experts in the area of 
Policy selection are enlisted to source policies 
that match the “fund criteria” to manage all 
areas of medical impairments, life expectancy 
(LE) predictions and insurance company 

liability holdings to maintain balance within a 
portfolio.  The policies are actuarially reviewed 
for valuation and updating LE’s by industry 
experts. This all forms part of the Investment 
Committee assessment for the optimized value 
of each individual policy. 

Risk v’s Reward – A life Insurance contract 
is a unique investment, firstly the payout 
(claim) value is known prior to purchase. In 
an Insurance Company distress situation, life 
insurance contracts rank ahead of both bonds 
and equities, and also have further protection 
under US State law – whereby governments 
provide a guarantee reserve fund in the event 
of an insurance company not being able to pay 
a claim. The asset also has some similarities to 
private equity in that it has low liquidity during 
the holding period and no regular distributions. 
The reward (return) comes at the end of the 
contract when the claim is made on the life 
insured’s death. 

With the current volatility in the world markets, 
and the uncertainty how financing debt for 
heavily burdened countries affects the pricing 
of both bonds and equities, it is important to 
note that life settlements are not influenced by 
these factors. The value of the policy payout 
remains as per the original insured contract – 
the face value of the contract. 

Currently opportunities are available in the 
market place for sophisticated investors, 
institutions or community trusts to acquire 
heavily discounted policies and with the 
flexibility of the new GIS Funds structure have 
these held appropriately either in the General 
Fund or as Separately Managed accounts on 
behalf of investors and managed by LSF. If 
this could give you diversification within your 
portfolio, or with other like-minded investors 
by creating a collective separately managed 
account for your investors please give me a 
call. Lyn Buckley 0274 501 518 

Lyn Buckley



Overcoming Concerns of Media Risk

A typical due diligence concern expressed by 
institutional investors in this asset class is the 
possible negative media, of “headline,” risk 
associated with life settlements. We have a 
discussion paper dealing with this aspect, 
available on request, including an analysis of 
the historical issues that have triggered media 
publicity about this industry and the way that 
the Fund Manager has overcome them and 
essentially removed them from the investment 
equation. However here’s some selected 
extracts for you;-

This perception of risk arises from a number of 
historical issues that have been raised by the 
media relating to this industry. These issues 
include fraud involved in the purchase of sale 
of the policies, the stigma of dealing with and 
profiting from the mortality of individuals, 
the perception of “gambling” on the lives of 
others, and the temptation to accelerate death 
by illegal means.

Clearly the Fund Manager cannot control 
others in the life settlement industry and the 
negative press that could result from their 
actions. It is important to note that with the 
maturing of the industry, it is expected that 
there should be fewer events of this type, with 
stronger regulation and legislative measures of 
accountability in place. In fact, recent history 
indicates less “bad” press and more “good” 
press relating to the industry and this trend is 
expected to continue. 

One of the reasons for this is that through the 
evolution of the life settlement industry there 
is no longer any question that the ability to sell 
one’s life insurance policy is of great value to 
the consumer. The pendulum has swung from 
trying to protect the insured from unscrupulous 
buyers to protecting the right of the consumer 
to sell their policy in the secondary market. 

The compliant processes we adopt plus the fact 
that the combined FUM (between the open-
ended fund and the separate mandates) is one 
of the largest of its kind in the world, with the 
majority of its investor base consisting of major 
institutions, should place the Fund Manager 
“above the fray” with respect to publicity 
issues that may affect others in the industry.

A number of companies in the industry have 
been closed over the past 10 years because 
of alleged fraudulent activity. Many of the 
principals of these companies have been 
incarcerated as a result of their actions. These 
actions included stealing funds, manufacturing 
false life expectancy reports, buying “wet ink” 
policies (that are not beyond the contestability 
period), and not disclosing risks. 

The Investment manager has taken a number 
of steps to remove itself from these issues, 
including the following:

Securitization - Historically, life settlements 
were not treated as securities, encouraging 
illegal practices that in the early days generated 
negative publicity for the industry. Some of 

these practices can be seen today, although 
with increased regulation they are becoming 
less common. The securities regulatory 
approach is designed to deal with the full and 
fair disclosure requirements needed to more 
adequately protect investors, while providing 
appropriate administrative remedies to better 
support the intrinsic value of the policy sale 
transaction. The securities approach to selling 
life settlements to the ultimate funding source 
provides significantly greater protection to all 
parties to the transaction, including the insured, 
the policy broker, the provider, the issuing 
insurance company, and the institutional or 
private buyer/investor.

Regulation - The Investment Manager has 
chosen the most highly regulated environments 
in the world by registration with the Australian 
Securities and Investments Commission 
(“ASIC”) and with the Irish Central Bank. 
Our U.S. partners, CMG Life Services Inc are 
the leaders in the industry with respect to 
supporting legislation for the treatment of 
life settlements as securities. With the Irish 
registered Qualifying Investor Fund as the 
preeminent example of regulatory compliance 
and accountability worldwide, the Investment 
Manager has joined its U.S. partners in setting 
the standard and actively promoting the 
continuing trend toward stronger regulation of 
the life settlement industry.

Registration of the medical underwriter 
is required in a number of states and the 

We welcome on board two very experienced exponents in the life settlement industry. Mike 

and Ray of Life Capital USA have joined to provide solutions to high net wealth individuals 

and institutions in the U.S. looking to invest in this space. 

Life Capital has emerged as one of the leading firms serving the Life Settlement industry.  

Originally founded to analyze, advise and diligence portfolios of Life Settlements for a major 

Institutional Purchaser; the firm has expanded into capital formation exclusively for its client 

the Global Insurance Settlements Funds.  

The founders of Life Capital, Ray Roig and Mike Miles, bring to the industry their Institutional 

Capital Markets experience in the fields of Fixed Income Trading, Securitization and Mergers 

and Acquisitions.

Life Capital has analyzed and reviewed life settlements surpassing a face amount of USD 11 

billion.  The firm’s primary client has used these services in the acquisition of life settlements 

with an aggregate face amount of approximately USD 500 million.

US Distributors 

Mike Miles Ray Roig
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Investment Manager selects only the best and 
most reputable companies to perform this 
service. The Fund is also totally independent 
of the LE underwriter and is therefore assured 
a fair and unbiased report for each policy 
acquired.

Providers With a Vested Interest - The Investment 
Manager also has its U.S. providers as partners 
in the management company, creating a level 
of commitment and accountability by the 
policy providers not found in other funds. The 
U.S. partners, who are represented on the 
Board of Directors, have assumed an increased 
level of duty, loyalty, and financial responsibility 
to the Fund and separate mandates that 
creates a vested interest in their success. This 
is not the case in the industry in general, 
where recent press highlighted a situation 
of a large institutional buyer relying on an 
external provider to supply quality policies, 
only to learn that a large number of the 
policies were basically worthless. In that case 
the provider was not internal to the buyer and 
was therefore not accountable for the quality, 
value, or performance of those policies. This is 
not the case with the Fund, where there is full 
accountability at all levels of Fund operation.

Certified Fraud Examiners – Our U.S. partners 
employ Certified Fraud Examiners to review 
every policy purchase to assure the integrity of 
the transaction. If potential fraud is discovered, 
the policy is not purchased and the event is 
reported to the regulators.

No Access to the Funds – No party has access 
to the money received by the Fund, which 
are held by independent entity Caceis Bank 
Luxembourg – Dublin branch. This structure 
removes the risk of loss from individual action.

The perception of investing in life settlements 
as “gambling” arose in the same way as 

profiting from the mortality of others, except 
the gambling aspect relates more to the timing 
of policy maturity. The unique structure of the 
Fund addresses and eliminates the gambling 
argument in the same way that it addresses 
and eliminates the profiting from mortality 
argument. 

Investment in the Fund is not gambling 
because the investor is looking to “ride the 
growth curve” of policy value over time, and 
is not “betting” on a given policy maturing at 
a given time. 

The longevity “gamble” that an investor 
takes on in a life settlement transaction is 
exactly the same “gamble” that life insurance 
companies have been comfortable taking on 
and promoting in the lifetime annuity product 
market for nearly 100 years.

The perception of headline risk is a myth that, 
over the years, has been propagated by both 
opponents and proponents of life settlements. 
Opponents want to damage the industry by 
magnifying the possibility that an investor in 
a policy might try to accelerate death of an 
insured by illegal means in order to collect 
the death benefit. Proponents may spread the 
same myth to discourage competitors on the 
industry. The truth is that there is no evidence, 
or even rumour, that an insured has ever been 
intentionally killed in order to collect a death 
benefit under a life settlement. In the Fund, 
the identity of insureds is protected under 
applicable privacy laws, so no one outside of 
Fund management will have knowledge upon 
which to act. Even within Fund management 
access to this information is limited and all 
participants in management undergo routine 
examinations and background investigations.

In a recent Supreme Court case, PHL Variable 
Insurance Co. v. Price Dawe 2006 Insurance 

Trust (2011 Delaware Supreme Court), Chief 
Justice Steele said;-

“Over the last two decades, however, an 
active secondary market for life insurance, 
sometimes referred to as the life settlement 
industry, has emerged.  This secondary 
market allows policy holders who no 
longer need life insurance to receive 
necessary cash during their lifetimes.  The 
market provides a favorable alternative to 
allowing a policy to lapse, or to receiving 
only the cash surrender value.

The secondary market for life insurance is 
perfectly legal.  Indeed, today it is highly 
regulated.  In fact, most states have 
enacted statutes governing secondary 
market transactions, and all jurisdictions 
permit the transfer or sale of legitimately 
procured life insurance policies.”

The goal of the Investment Manager was to 
structure an investment model that can capture 
the power of life settlements as an asset class 
while managing risk, including addressing 
attendant media or headline risk. 

The possible media risk has been addressed 
through creating the most compliant and 
accountable investment structure in the world. 
As a result, possible events that could lead to 
negative media exposure in the industry may 
affect others who do not enjoy the advantages 
offered by the Fund, but the safeguards that 
are integral to the Fund’s business model are 
expected to provide protection and insulation 
of the Fund from these influences.

Overcoming Concerns of Media Risk (cont)
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Key Facts
Investment Manager
Life Settlements Funds Limited

Funds Legal Name
GIS General Fund

Domicile
Ireland

Administrator & Custodian
CACEIS Bank Luxembourg, 
Dublin Branch

Sub-Custodian
Wells Fargo

Auditors
KPMG

Listing & Share Dealing Broker
NCB Stockbrokers Limited

Structure
Umbrella Fund / Company

Asset Category
Insurance Linked Securities

Investment Horizon
5 years +

Currencies
USD

Minimum Investment
€100,000 or equivalent

Management Fee
1.5%

Performance Fee
20% over Hurdle Rate of 8%

Fund Codes
SEDOL-B66NST9
ISIN-IE00B66NST91

GIS General Fund    Quarterly Report
              1 July 2012

Portfolio Details Policy Count % of Total Face Amount % of Total
0 - $500,000 10   8.77 % 4,483,721   1.77 %

$500,001 - $1,000,000 46 40.35 % 42,407,345 17.14 %

$1,000,001 - $2,000,000 26 22.81 % 43,649,319 17.23 %

$2,000,001 - $5,000,000 21 18.42 % 72,658,578 28.68 %

$5,000,001 - $10,000,000 11   9.65 % 89,117,129 35.18 %

Grand Total 114 100 % US$ 253,316,092 100 %

GIS General Fund Statistics
Current Share Price    US$1.0349 Assets Under Management US$ 111,604,688.39

Quarterly Return    - 0.99% Number of Shares on issue 107,840,290.4172

Calendar Year Return  3.49% Launch Details      Issue Price US$1.000 - on 10 Feb 2012

Contact Details:
Website   www.gisfunds.com    
Email admin@gisfunds.com

Quarterly Return
Year Qtr Ended Mar Qtr Ended June Qtr Ended Sept Qtr Ended Dec

2012 4.53% -0.99%

2013
2014
2015
2016

The GIS General Fund is one of the suite of products offered by Global Insurance Settlements Funds PLC. 

Our fund strategy is to utilise our proprietary approach to portfolio evaluation to combine a portfolio of US life insurance 
policies in an open-ended fund with a buy and hold strategy. These policies will be beyond their contestability period 
and extensively analysed to ensure correct title can be obtained. The portfolio will be well diversifi ed in terms of 
issuing insurance companies, medical impairments, age, gender, face value amount and expected maturity dates.

The Fund’s overall investment objective is to generate attractive risk-adjusted returns over time, by actively 
managing a large and diversifi ed portfolio of life insurance policies through Life Settlement transactions.

Commentary
Global Insurance Settlements Funds PLC (GISF) invests in life settlement policies 
and its fi rst Fund, the GIS General Fund, has been seeded with seasoned policies 
from its Australian feeder fund.

Since launching in February this year, we have experienced good returns. These 
are due to policy maturities from the seeded portfolio that has been owned for 
some time and continues to perform to expectations.

The Global Insurance Settlements Fund enables you to diversify your investment 
portfolio into an alternative asset class where the returns are not correlated to 
events in the stock, bond or property markets. This helps reduce the volatility in 
your investment, whilst maintaining the potential for a strong return.
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Disclaimer: This information is intended for qualifying investors only and was correct at the time of preparation. It has been prepared to provide general information only and should not be considered as a 
“securities recommendation” or an “invitation to invest” in any jurisdiction. Potential investors should consider the relevance of this information to their particular circumstances. Before proceeding investors 
must obtain the prospectus and take their own legal and taxation advice. If you acquire or hold one of our products we will receive fees and other benefi ts as disclosed in the prospectus and relevant 

Benefi ts to Open-Ended Fund
• Exposure to a wider range of policies through 

pooled approach;

• Can add to your investment at any time;

• Limited Liquidity - low redemption restrictions; and

• Access to the asset class with a reasonable sized 
investment.

Risk Mitigation Strategies
• Selection Risk - Policies are sourced from 

licensed Policy Providers following extensive due 
diligence and a rigorous screening programme;

• Counter-party Risk - Best of Breed service 
providers and a selection process that includes 
diversifi cation amongst highly rated insurance 
companies;

• Longevity Risk - Whilst a small number of policies 
could leave you exposed to this risk, a larger 
pool of carefully assessed policies provides the 
necessary diversifi cation.

• Taxation Risk - The fund is structured under the 
umbrella of Global Insurance Settlements Funds 
PLC, a listed Irish company, so is not liable for 
US withholding tax, nor will distributions paid from 
Ireland to offshore jurisdictions be liable for Irish 
withholding tax;

A key feature to managing the asset is to have 
the appropriate structure so that the investor 
would normally pay tax in its own jurisdiction and 
therefore avoid the potential for unnecessary tax 
leakage to other jurisdictions. 

Global Insurance Settlements Funds PLC can 
ensure a high level of tax clarity for investors.

Valuation Methodology
The monthly value of the pool of Life Settlements 
is determined by the Investment Manager through 
the use of an Independent Actuarial Firm based on 
the probabilistic valuation technique.

The probabilistic approach is an actuarial method 
that fi ts a policy’s expected cash fl ows (premium 
payments and death benefi ts) to a mortality scale. 

An appropriate probability factor is determined 
from an actuary’s Mortality Table and this is applied 
to generate a series of expected cash fl ows and an 
internal rate of return, to price the policy. 

The probabilistic approach acknowledges the 
range of possibilities that may apply to a life 
expectancy and therefore affect the return from an 
investment in a Life Settlement.

Why Invest?
• Diversifi cation benefi ts;
• Underlying assets have low correlation to fi nancial markets or economic matters;
• Tax clarity thanks to unique tax effi cient structure;
• Target returns for each policy should average 8% - 12% if held to maturity;
• Proven management team; and
• Investor comfort and security is paramount, so we only deal with blue-chip service 

providers and are domiciled in a regulated jurisdiction.
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